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Number of people taking out reverse mortgages in 2005:

Number of minutes you should wait before calling to sign
up for Indymac reverse mortgage training:
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In 2006, the first of more than 76 million baby boomers turned 60 years old, meaning
retirement is just around the corner. For homeowners in this group, a reverse mortgage is
becoming an attractive opportunity to tap into vast amounts of their unused equity for a
number of reasons. Indymac Bank® is now offering brokers—FHA- and non-FHA-approved
brokers—the opportunity to engage this growing segment of the mortgage market.

With as little as three 90-minute sessions, you can receive comprehensive, expert
training for offering this innovative mortgage solution and expand your product offerings.
The boomers are coming. Will you be ready?

» Call us now to get started: 10000000000
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Tap into a new revenue stream with
Reverse Mortgages from Indymac Bank.

In 2006, the first of more than 76 million baby boomers turned 60 years old, meaning
retirement is just around the corner. For homeowners in this group, a reverse mortgage is
becoming an attractive opportunity to tap into vast amounts of their unused equity for a
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number of reasons. Indymac Bank® is now offering brokers—FHA- and non-FHA-approved
brokers—the opportunity to engage this growing segment of the mortgage market.

With as little as three 90-minute sessions, you can receive comprehensive, expert
training for offering this innovative mortgage solution and expand your product offerings.
The boomers are coming. Will you be ready? I d
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